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Large Enterprises
(Greater than 500/750 M€**)

Upper General
Business

(From 150 to 500/750 M€**)

Lower General

Business
(Up to 150 M€)
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1. Company Type: NNN vs ERP IB
2. Partner for IB AE, Industry for NNN AE

Experience Matters



Lorena Sala
Exec Assistant

GB&GC Head

UGB Sales Head

Roberto
Morando

D&DM SE

LLLLLS

Ariba SE

Laura Pegorini
Channel Leader

Enrico
TBH Martinello
Rossella Martina Boni
Trentin
= | PBM
1
1
1
1
ol
Sol center

B1 Sales Head

Paolo
Genovese

Luca Giordano

Sales Manager

Umberto
Lombardi

Sales Manager

NNN CSE

NNN CSE

NNN CSE

NNN CSE

NNN CSE

Alessaqgndro
Marchi

Sales Manager

P&T CSE

Concur

Experience Matters



Our 4 Key Priorities for 2020
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NNN In Cross Sell Migrations Go digital
Cloud Your Elective

LOB Solutions
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Thank you.

Adriano.ceccherini@sap.com

Experience Matters THE BEST RUN '
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No part of this publication may be reproduced or transmitted in any form or for any purpose without the express permission of
SAP SE or an SAP affiliate company.

The information contained herein may be changed without prior notice. Some software products marketed by SAP SE and its
distributors contain proprietary software components of other software vendors. National product specifications may vary.

These materials are provided by SAP SE or an SAP affiliate company for informational purposes only, without representation or
warranty of any kind, and SAP or its affiliated companies shall not be liable for errors or omissions with respect to the materials.
The only warranties for SAP or SAP affiliate company products and services are those that are set forth in the express warranty
statements accompanying such products and services, if any. Nothing herein should be construed as constituting an additional

warranty.

In particular, SAP SE or its affiliated companies have no obligation to pursue any course of business outlined in this document or
any related presentation, or to develop or release any functionality mentioned therein. This document, or any related presentation,
and SAP SE's or its affiliated companies’ strategy and possible future developments, products, and/or platforms, directions, and
functionality are all subject to change and may be changed by SAP SE or its affiliated companies at any time for any reason
without notice. The information in this document is not a commitment, promise, or legal obligation to deliver any material, code, or
functionality. All forward-looking statements are subject to various risks and uncertainties that could cause actual results to differ
materially from expectations. Readers are cautioned not to place undue reliance on these forward-looking statements, and they
should not be relied upon in making purchasing decisions.

SAP and other SAP products and services mentioned herein as well as their respective logos are trademarks or registered
trademarks of SAP SE (or an SAP affiliate company) in Germany and other countries. All other product and service names
mentioned are the trademarks of their respective companies.

See for additional trademark information and notices.
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