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What is SAP BTP? Intelligent, sustainable
enterprise

SAP Business Technology Platform (SAP BTP) is an open, o

integrated, business-centric platform: _
Industry-specific
-to-end processes

Brings together all the critical areas Businass process management
of technology needed to accelerate |

business innovation: application
development, integration, data, analytics

Enterprise resource management
Spend management

and planning, and artificial intelligence Human capital management
Customer relationship management
Focuses on SOIVmg business needs and Business network Industry cloud Experience management Planning

delivering outcomes by creating
personalized experiences

Builds business content faster to meet Business Technology Platform
change with agility, and running with
40) nfl d ence on a trUSted, enterprise' Create personalized experiences Build faster with business context Run with confidence on a trusted,
grade pl atform that instantly work with SAP applications to meet change with agility enterprise-grade platform
App Dev Integration Data and Analytics - 7AI7
Extend and innovate Connect and simplify Give data purpose Infuse intelligence
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Today’s challenges facing procurement teams

“Our disparate and manual “‘How do we unify our source “We need “We need
processes and to pay platform to bring that helps that enable
make it hard to drive compliance and increase savings, cash flow, total spend visibility across
secure advantageous contracts” and operating performance” regions and business units”
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“‘How can spend compliance “We need lean, automated, and “‘How do we “Is there a
be integrated workflows that with operational in place

procurement data?” manual efforts using MS Excel ?”
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Dear Customer,

What does SAP BTP bring to procurement?

plugging & hole

Helps fulfill the critical expectation among chief procurement Teaditiond|

officers (CPOs) that the technology they adopt must be at least a
95% functional fit

Uniquely provides a full suite of platform technologies to accelerate
development and deployment with specialized capabilities

SAP ISBN delivers on the promise to build more effective spend
management for our customers and SAP BTP strengthens the
impact of our solutions

Enables customers to transform procurement processes to make
leading practices a reality, and not just fill gaps in solution
capabilities (e.g. predictive analytics embedded in procurement
workflows)
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How to innovate faster and realize value for business

SAP BTP provides outcomes across three main customer scenarios:

Real-Time Analytics

Create advanced insights ‘
and decide with confidence —
Access to reliable data and in real-time
allows procurement functions to be more

agile in developing strategies e.g automatic
classification of spend
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Ensure rapid and continuous
innovation

Extensibility J“PJ

True procurement transformation involves
extending current processes and
personalizing buying experiences e.g
digitize Should Cost modelling

Integration

Achieve integrated
business processes

To fully benefit from business intelligence,
data in source-to-pay IT landscape and
business processes must be integrated
e.g integrated workflows across different
processes and systems for source to pay



Value drivers for customers

SAP BTP enables organisations to integrate, extend, and build data to value at scale across spending activity whilst realising
the potential of existing investments, expertise, and supplier network.

Process Area

SAP’s Value Proposition

Value Drivers

Real-Time Analytics

Answer procurement questions quickly with easy, self-service data exploration
for spend and transaction management

Quickly track key metrics by combining SAP Analytics Cloud with the SAP Data
Warehouse Cloud solution

Enhance spend and transaction data and prepare it for analysis

Improve benefits tracking and realisation

Provide real-time insights for spend and transaction data
Enhance committed spend reporting with more accurate
accruals

Extensibility Develop add-ons with the same tools used for SAP applications Improve user experience and productivity of buyers
Automate and create new business processes to enhance the buyer Empower buyers through improved workflows
experience Drive specific procurement performance through tailored
Create an experience that offers procurement users an array of options solutions

Integration Link critical data and processes to external sources and third-party systems Improve user experience and productivity of buyers

Integrate across SAP spend management solutions to efficiently manage cost
and financial information

Enable deep out-of-the box integration, easy extension, and consistent APIs
across source to pay processes
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Enable integration to provide real-time analysis and
insights for buyers to action
Simplify sourcing and buying with intelligent workflows



Customer win themes

Challenges and Opportunities
Complex supply chain with direct suppliers having own network of suppliers
Crucial to ensure integrity in supply chain, using Supplier Code of Conduct and regular
business reviews with key suppliers.
Need state of the art solution to help drive toward ethical supply chain and procurement
journey

Solution Scope
SAP Data Warehouse Cloud
SAP Qualtrics
SAP Strategic Sourcing Suite
SAP Supplier Risk
SAP Analytics Cloud

Value-Driven Results
Improved contract management and supplier management
Improved dashboard and reporting experience

Rich analytics and insights into various business processes (smart insights) provided by
SAC

Integrated data across multiple systems through DWC
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Customer Win Theme

Challenges and Opportunities
Customer doing Should Cost analysis in MS Excel with various data sources from both SAP and
non-SAP
Looking for a more effective and accurate way for the analysis
Need to leverage technology for guided negotiation and gaining insights to ensure prices in-line
with market price index and with right price discovered using cost driver trends

Solution Scope
SAP Ariba Source to Contract Suite
SAP Ariba Supplier Risk
SAP Signature Management by DocuSign
SAP Analytics Cloud
SAP Ariba Sourcing
SAP HANA Cloud « SAP Analytics Cloud for Bl
SAP Process Automation
SAP Extension Suite (Launchpad with Workflow)

Value-Driven Results
Derive further insight from the supplier bids with the digital sourcing process
Variance Analysis, Dynamic Forecasting capabilities, Drag and Drop and Conversational Analytics
Visualize and analyze the various factors for Should Cost and Root Cause analysis on historic data
Allows creation of what-if simulation
Leverage Machine Learning and Advanced Predictive Capabilities to improve model accuracy
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Customer win themes

Challenges and Opportunities
Unique operating model compared to most procurement organisations with both customers
and suppliers
Effectively operate like a BPO operation and provide shared service support
Require not just a source to contract application but also a portal that would support both
customers and suppliers

Solution Scope
SAP Sourcing Suite
SAP Supplier Risk
SAP Signature Management by DocuSign
SAP Analytics Cloud

Value-Driven Results
SAP BTP enabled SAP Ariba team to provide a solution outside of the core functionality
Customer portal which provides an entry point into all the provided services
Reporting and dashboards for the CPO to gain better visibility to help win more business
Ability to connect and collaborate with 3 party solutions seamlessly
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Further information

1 2 3

Review the BTP.for Check out SAP Discovery Reach out for any
Procurement Point of Centre and BTP@SAP.com guestions or queries
View document content

SAP BTP for Procurement POV SAP Discovery Center Frank Omare

Global BTP Program Office,
Customer Success

francis.omare@sap.com
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+44 7583 770 506

SAP Business Technology Platform
Defining the Future of Intelligent Spend Management
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https://discovery-center.cloud.sap/missionssearch/
https://www.sap.com/documents/2021/11/6e445b4c-047e-0010-bca6-c68f7e60039b.html

Thank you.
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No part of this publication may be reproduced or transmitted in any form or for any purpose without the express permission of
SAP SE or an SAP affiliate company.

The information contained herein may be changed without prior notice. Some software products marketed by SAP SE and its
distributors contain proprietary software components of other software vendors. National product specifications may vary.

These materials are provided by SAP SE or an SAP affiliate company for informational purposes only, without representation or
warranty of any kind, and SAP or its affiliated companies shall not be liable for errors or omissions with respect to the materials.
The only warranties for SAP or SAP affiliate company products and services are those that are set forth in the express warranty
statements accompanying such products and services, if any. Nothing herein should be construed as constituting an additional

warranty.

In particular, SAP SE or its affiliated companies have no obligation to pursue any course of business outlined in this document or
any related presentation, or to develop or release any functionality mentioned therein. This document, or any related presentation,
and SAP SE’s or its affiliated companies’ strategy and possible future developments, products, and/or platforms, directions, and
functionality are all subject to change and may be changed by SAP SE or its affiliated companies at any time for any reason
without notice. The information in this document is not a commitment, promise, or legal obligation to deliver any material, code, or
functionality. All forward-looking statements are subject to various risks and uncertainties that could cause actual results to differ
materially from expectations. Readers are cautioned not to place undue reliance on these forward-looking statements, and they
should not be relied upon in making purchasing decisions.

SAP and other SAP products and services mentioned herein as well as their respective logos are trademarks or registered
trademarks of SAP SE (or an SAP affiliate company) in Germany and other countries. All other product and service names
mentioned are the trademarks of their respective companies.

See www.sap.com/trademark for additional trademark information and notices.
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