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Disclaimer

The information in this presentation is confidential and proprietary to SAP and may not be disclosed without the permission of SAP.

Except for your obligation to protect confidential information, this presentation is not subject to your license agreement or any other service
or subscription agreement with SAP. SAP has no obligation to pursue any course of business outlined in this presentation or any related
document, or to develop or release any functionality mentioned therein.

This presentation, or any related document and SAP's strategy and possible future developments, products and or platforms directions and
functionality are all subject to change and may be changed by SAP at any time for any reason without notice. The information in this
presentation is not a commitment, promise or legal obligation to deliver any material, code or functionality. This presentation is provided
without a warranty of any kind, either express or implied, including but not limited to, the implied warranties of merchantability, fithess for a
particular purpose, or non-infringement. This presentation is for informational purposes and may not be incorporated into a contract. SAP
assumes no responsibility for errors or omissions in this presentation, except if such damages were caused by SAP’s intentional or gross
negligence.

All forward-looking statements are subject to various risks and uncertainties that could cause actual results to differ materially from
expectations. Readers are cautioned not to place undue reliance on these forward-looking statements, which speak only as of their dates,
and they should not be relied upon in making purchasing decisions.
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Business Networks Introduction

Business Networks is a key pillar of
our vision & strategy. The
introductory video provides you
with a brief overview of the
customer value we provide.

SAP Business Network

SAP Business
Network Intro Video

Logistics Maintenance

Suppliers & Services Operators Contractors
Providers
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SAP PITCH

SAP Business Network

All New Value

By bringing Procurement, Supply Chain, Logistics and
Asset Networks together as SAP Business Network,
businesses will achieve all new agility and resiliency
across source-make-deliver.

Trading Partners can collaborate with their customers
more efficiently, grow their business and get paid faster
on the SAP Business Network.

The Unbeatable Leader

With SAP Business Network, SAP will be the unbeatable
leader in procurement and supply chain, delivering
unparalleled value to all trading partners.
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IMPROVED BUSINESS AGILITY THROUGH CONNECTED PROCESSES

MANUFACTURING

PROCUREMENT
FULFILLMENT

LOGISTICS
SALES

LEAD DELIVER

04 sustanasiLITY

SAP Business Network today: Digitizing processes across procurement, supply chain, logistics & assets to
create Resiliency and transparency in your supply chains

ENHANCING THE NETWORK EFFECT WITH MILLIONS OF CONNECTED TRADING PARTNERS

- TWO-SIDED BENEFITS TO BUSINESS AND TRADING PARTNERS -

Unified platform infusing End-to-End collaboration for

with

logistics and asset intelligence simplified network adoption shared intelligence

Our competitors

By only offering disconnected point-solutions, our
competitors cannot compete across the source-make-
deliver value chain or the networked ERP.

SOURCE MAKE DELIVER MAINTAIN
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SAP Business Network Today: The world’s biggest commerce network

1.7+ million
business
. transactions every o
>$3.7 Tn of business day 1,400 buyer customers subscribing
transacted annually PY to SAP Business Network solutions
® ®
o
®
160 million @ Acquired a majority
transactional stake in
documents °
O .
o < taulia
leader in working capital
D management solutions
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SAP PITCH

The Business Network Today: Customer & supplier feedback

“The Ariba Network and programs have

helped us simplify and optimize our

business operations. We can now process orders
and invoices automatically and have simplified

the process of onboarding customers to keep

our business running smoothly.”

ALEXANDER GRAFF

Head of Corporate Business

(schweitzer

Fachinformationen

( Process efficiency & supplier ]

“ The introduction of SAP Ariba solutions doesn’t simply
lower costs and streamline processes. It also increases
revenues by bringing new customers and

building loyalty. And it empowers us to more
readily follow our customers into emerging
markets as well.”

FELIX FORSTER
Head of Key Account Management “ DE N IOS-

UMWELTSCHUTZ & SICHERHEIT

collaboration

We use SAP Business Network...to collaborate
with our supply base to become more efficient and
eliminate any ambiguity between the customer
and the supplier...We share engineering changes
with suppliers over the Network...[and] our process
time internally was reduced by 60%”

RAVMOND
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SUSTAINABILITY

“We need access to commerce insights from
the Network to help us with our sales

strategies. If you can share this data we will happily
pay for it”

hhgicoal

{ Business growth for trading partners }

“Thanks to the sales opportunities and brand exposure
provided by SAP Ariba solutions, we’ve gained
8,000 orders from new customers over

three years.”

BARRY EISENBERG

Manager of Contracts and E-Procurement B H

PHOTE - VIDHG - FRO ALND.

Value added solutions

) —

“You have the biggest commerce network in the world
so please help us to sell more on the Network “

KOMATSU
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Follow us

/contactsap

© 2022 SAP SE or an SAP affiliate company. All rights reserved.

No part of this publication may be reproduced or transmitted in any form or for any purpose without the express permission of
SAP SE or an SAP affiliate company.

The information contained herein may be changed without prior notice. Some software products marketed by SAP SE and its
distributors contain proprietary software components of other software vendors. National product specifications may vary.

These materials are provided by SAP SE or an SAP affiliate company for informational purposes only, without representation or
warranty of any kind, and SAP or its affiliated companies shall not be liable for errors or omissions with respect to the materials.
The only warranties for SAP or SAP affiliate company products and services are those that are set forth in the express warranty
statements accompanying such products and services, if any. Nothing herein should be construed as constituting an additional

warranty.

In particular, SAP SE or its affiliated companies have no obligation to pursue any course of business outlined in this document or
any related presentation, or to develop or release any functionality mentioned therein. This document, or any related presentation,
and SAP SE'’s or its affiliated companies’ strategy and possible future developments, products, and/or platforms, directions, and
functionality are all subject to change and may be changed by SAP SE or its affiliated companies at any time for any reason
without notice. The information in this document is not a commitment, promise, or legal obligation to deliver any material, code, or
functionality. All forward-looking statements are subject to various risks and uncertainties that could cause actual results to differ
materially from expectations. Readers are cautioned not to place undue reliance on these forward-looking statements, and they
should not be relied upon in making purchasing decisions.

SAP and other SAP products and services mentioned herein as well as their respective logos are trademarks or registered
trademarks of SAP SE (or an SAP affiliate company) in Germany and other countries. All other product and service names
mentioned are the trademarks of their respective companies.

See www.sap.com/copyright for additional trademark information and notices.

THE BEST RUN w


https://www.sap.com/copyright
https://www.sap.com/registration/contact.html
https://www.linkedin.com/company/sap
https://www.youtube.com/user/SAP
https://twitter.com/sap
https://www.facebook.com/SAP

