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Disclaimer

The information in this presentation is confidential and proprietary to SAP and may not be disclosed without the permission of SAP.

Except for your obligation to protect confidential information, this presentation is not subject to your license agreement or any other service
or subscription agreement with SAP. SAP has no obligation to pursue any course of business outlined in this presentation or any related
document, or to develop or release any functionality mentioned therein.

This presentation, or any related document and SAP's strategy and possible future developments, products and or platforms directions and
functionality are all subject to change and may be changed by SAP at any time for any reason without notice. The information in this
presentation is not a commitment, promise or legal obligation to deliver any material, code or functionality. This presentation is provided
without a warranty of any kind, either express or implied, including but not limited to, the implied warranties of merchantability, fithess for a
particular purpose, or non-infringement. This presentation is for informational purposes and may not be incorporated into a contract. SAP
assumes no responsibility for errors or omissions in this presentation, except if such damages were caused by SAP’s intentional or gross
negligence.

All forward-looking statements are subject to various risks and uncertainties that could cause actual results to differ materially from
expectations. Readers are cautioned not to place undue reliance on these forward-looking statements, which speak only as of their dates,
and they should not be relied upon in making purchasing decisions.

© 2023 SAP SE or an SAP affiliate company. All rights reserved. | Public
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Moving the Business Suite functionalities into the new world — transition paths
Benefits for RISE customers
Customer success stories
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Innovating your core ERP with SAP S/4HANA

1

BUS Suite
‘
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@ Innovate through the cloud

Integrated Business Planning

Customer Experience

Supplier Network & Collaboration
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@ Innovate through the cloud — Example
APO Succession with SAP S/4HANA and IBP

:
S5/4HANA

SAT ERP

——| Oor
1] (= —
[EIA I &
M u 50
. Production Planning/ D d Planni . o0
Finance Sales Detailed Scheduling eman(DP)annlng Supply Chain Control Tower
i PP/DS ) )
Rgsli)rsfcnes P?ggt:%?ﬁeit (PP/DS) Sales & Operations Planning
Global Supply Network
. Available-to-Promise Planning Response
i D I
Marketing Service (ATP) (SNP) emand nventory & Supply
SAP APO SAP IBP
Promise to Market Planning

Closer to execution, Orchestrating the
network to find the right fulfillment

Unified Manufacturing Processes —
Plan to Produce in ONE System

1000

I— G

Detailed Scheduling Response & Supply
Production Execution Deployment Planning
Order Promising Allocation Planning

Strategic, Tactical and Operational

Network-Centric Planning

Innovative & Re-architected
Supply Chain Planning Processes

Planning
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Innovating your core ERP with SAP S/4HANA
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#) Simplifying the architecture
Homogenize the SAP S/4HANA software stack

SAP S/4HANA is delivered as a
consolidated software stack —
not a collection of separate
software packs (technical
products).

Benefits:

Run single instance across
industries

Lower upgrade complexity,
faster release upgrades

Better system performance

Fewer interfaces

Public

SAP ERP

SAP S/4HANA

Examples: Extended Warehouse Management, Transportation Management, Portfolio
and Commercial Project Management, Customer Service, Constraint-based Production Planning, ...




Innovating your Core ERP with SAP S/4HANA
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© Ensuring consistency in the core —
leveraging SAP S/4HANA technologies for updating proven business processes ° [«

Bus Suite

- As you convert your ECC system to SAP S/4HANA, many functionalities will be simply moved over, along with your data.

- Benefit from architectural innovations without disruptions in process and data models.

< é”-’ Procurement Overview AL~ Search Q ® Qo wm

standard” ~ @~

1 fiter active: Display Currency

S Monitor PO Items

Monitor Purchase Contracts Monitor Purchase o Monitor Purchase Order Purchase Requisition item Pulchaslng Spend Nﬂh—Mahade Spend
Sorted by consumption, valid-to date, and Requisition Items Items =
v Sorted by delivery date and value Sorted by defivery date and valug Purchasing Spend Trend == ET% 0 Monitor Purchase Order ltems Al v Search Q ® 0 M
\ .
UTK Vendar In 4 months Unsourced v Overdue v PO Net Amount by Quarter | EUR Standard  ~ (3
4600001892 LOEUR
3 filters active: Display Currency, Order Date, Fully Delivered & Invoiced
— 100,0% 2 docking et -
and a docking station 18 years ago S6K EUR 361 .
97320 0,0 - 18 » View 2o
T 319731 0 o0 0ay ‘ Purchase Order Items ety (B) @ @ @ 2w
4600003183 0,0 EUR 123 e Material Group
I 100,0% 6008
4500029485000 38K EUR 13K - SGUEUR  SOSIMEUA  SGEIMEUR
Extemal Procurement... 8 years ago «
Carrier 1 in 4 months p— so0EA e et ason
4600003411
500,0 EUR
—— .
100,0% 4500029484/00010 38K EUR B Catsiog rems
External Procurement.. 8 years ago China testig Company 2 202 DAY -
Msterel e
Purchase Requisition Touch 1000017210 —a— PO Hat Ama
Rate —a— Planned Spend for the S
—o— Expected §
Off-Contract Spend Exp " 10,3M EUR 10.1M EUR 1038 EUR
As % of total spend " of 829
By Touch Type of total spend Monitor Supplier ° Samene 2E6MEUR JAMEUR  3MMEUR  BAIMEUR
Purchase Order ltems Confirmations BS6SIKEUR  17444KEUR  _BEBSIKELR 550.55¢ EUR
By Material Group  + Sorted by delivery date and valse o Raw) (000000018) oo ’ Test (1)
Delivery Schedule Date
. i SHIRT Material Group
LI et Onder Vaiue [l Velue 10 be Db Volue 10 be o
2 1 E— 108 (1.000.904.531,10 EUR W e Orcer e 0 beerarad [ Yol 2 b kvl
. PP_KAB_TEST 202 22 years ago
A . . 500111817, IKEUR Purchase Order Items (3.406) & @ 2
1 est
\ - 177,5M (177.497.117,31 EUI Standard Industrial Pump Supplers Purchase Order Item Material Supplier Mext Delivery ... 1 Next Delivery Quantity Order Quantity Quantity to be Delivered Net Order V
N - 4503165383 00010 MTH ABC TEST MATERIAL (MTH_AEC) w gent in the shipment StAATP (AAT... 01.04.2025 1.500 EA 1.500 EA 1.500 EA 1500000 € > ®
M2_HAWA_0000! 8 years ago 4503168768 00010 ach Ghost Rail (ASTRID) 01.08:2024 100 EA 100 ) 100 EA 100000 € >
I High Touch (B o Touch Tools oo ) 4503166124 00010 ATP Test Material. Hands off, please. (HK23022...  AATP_SUPL OVD: SUPPLIER (AATP_SUP1) 01.03:2024 50 EA 50 EA 50 EA 5000 € >
1 64,2M (64.151.059,10 EUR) P 4503167810 00010 corpo caneta (TAMPA_CANETA) mercadinho (MERCADINHO) 02.02.2024 1.000 EA 1.000 EA 1.000 EA 12031 E »
I Bresen 00010 Test Material - Spare Parts TERIA..  Standard Industrial Pump Suppliers (STANDARD) 20.01.2024 10 EA 10 EA 10 EA 99,00 £ »
00010 Test Material - Spare Parts - 1 (ZBVS_MATERIA Standard Industrial Pump pliers (STANDARD) 29.01.2024 20 EA 20 EA 20 EA 19800 E >
Electronics Quickview Example 1 8 years ago 4503166835 00010 Test Malerial - Spare Parts Standard Indusiriat Pump Suppliers (STANDARD) 29012024 20 EA 20 €A 20 €A 19800 € >
' 22,6M (22.622.176,45 EUR) 10/0 4503166886 00011 Pump Suppiiers (STANDARD) 28.01.2024 10 EA 10 EA 10 EA 99,00 € >
EUR chneider Qualititswerk GmbH 4503166686 00012 fal Pump. lers (STANDARD) 20.01.2024 10 EA 10 EA 10 EA 100,00 £ >
4503166887 00010 Standard Industrial Pump Suppliers (STANDARD) 20.01.2024 10 EA 10 EA 10 EA 5000 £ >
J— 4503166888 00010 Interchangeabie Part - 1 (Z8VS_...  Standard Induistral Pump Supplers (STANDARD) 2001202 10 EA 10 ) 10 ) 5000 € >
4503166839 00010 Interchangeable Pan - 1 (ZBVS_...  Standard lal Pump Suppliers (STANDARD) 29.01.2024 10 EA 10 EA 0 EA 5000 € >
. 4503166891 00010 Standard Industrial Pump Suppliers (STANDARD) 28.01.2024 10 EA 10 EA 10 EA S00,00 € >
rocurement Overview Screen ez oo 1es I I :
450316650 00020 03.01.2024 3EA 3 EA 3 EA >
4503168453 00010 AK test - Non Serialized (233571) Standard Industrial Pump Suppliers (STANDARD) 30.11.2023 200,000 CIB 200000 CIB 200,000 CIB 2.000,00 € >
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@ simplify the S/4HANA stack

Public

Bus Suite
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the principle of one ’

The move to a new application generation is a unique chance to replace heritage duplicate functionalities and technologies with state-of-
the-art solutions.

The Simplification List contains a description of all Business Suite functionalities which were changed disruptively on the way to SAP
S/4HANA.

SAP  sAPReadiness Check v

The simplification items are
. . SAP Readiness Check for SAP S/4HANA 2020 tatus: A L . . i g
also leveraged in tools like the £ 2 i @ B tesmuon
Readiness Check to give S |
tra nsparency On system Simplification Items Activities Related to Simplification Items

usage and conversion implications.

181
5 2 . 56 During Conversion Pr 206

71
24 92

27 u Before or During Conve 46

72

196

15 . e o o 63
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https://help.sap.com/doc/c34b5ef72430484cb4d8895d5edd12af/2023/en-US/SIMPL_OP2023.pdf
https://pages.community.sap.com/topics/readiness-check

Innovating your core ERP with SAP S/4HANA

BUS. Suite
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@ Building a bridge from ECC into the S/4HANA world A
Compatibility packs RS

Why allow the temporary use of classic functions - Compatibility Packs - on SAP S/4AHANA?
— Make transition easier for customers using SAP ERP/Business Suite
— Allow sufficient time for redesign of business processes in the new world

Definition:

« SAP grants a timely restricted® use right for specific classic SAP solution functionality(®
to SAP S/4AHANA customers

(1) restricted until the end of 2025*
(2) “White list” of CPs as documented in note 2269324 and referenced in the Software Use Rights (SUR)

« Compatibility Packs are only applicable for solutions which are installed on the SAP S/4HANA instance — not for side-by-
side installations.

« With S/4HANA release 2023, SAP has released the recommended go-to solutions.
» Applicable to SAP S/4HANA Cloud Private and on-premise, also the “SFIN” releases 1503 and 1605.

» The Readiness Check evaluates productive usage of compatibility packs on an ECC or
S/AHANA system.

Public * In the exceptional cases of CS, LE-TRA and PP-PI, the usage right to their respective compatibility pack items (cf. matrix) terminates at the end of 2030. Details see Appendix. 13


http://launchpad.support.sap.com/#/notes/2269324

(3 Building a bridge from ECC into the S/4HANA world
Compatibility packs - Overview Webinar on SAP Community

Public

Get more information in our
SAP Community webinar:
Overview of Compatibility
Packs

Recording and slides
available on youtube

Coming up next, planned for
end of Q1: The Way Forward
in Detail — how to replace
compatibility scope

Call to Action for SAP
SIAHANA Customers:
compatibility packs

Thursday, September 27
@10:00 CEST 4

2l Deller A B Roland Hamm
or Solution Management A - ProductManager SAP S/4HANA
. \ private cloud
:J ’
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https://www.youtube.com/watch?v=muPrV5J7ffM

Innovating your core ERP with SAP S/4HANA
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(® Why is SAP S/4HANA superior to ECC?
Five Differentiators

) Q

<)o

SAP HANA and
Real-time
Analytics

State of the art Ul Intelligent
SAP Fiori Technologies

New business
processes and
functionalities

Real-time insights with
transaction and analytical
data in one system

Artificial intelligence to Supborting the latest
Cohesive user experience optimize and automate PP &

g o industry requirements
mission-critical processes

Get all the details here

INTERNAL — SAP and Customers Only

sa7 ERP

Out-of-the-box
integration

Holistic integration of
data, technology, and
business processes to
deliver significant
business value

16


https://dam.sap.com/mac/download/ap/eFzk5bZ.htm?rc=10
https://dam.sap.com/mac/download/ap/eFzk5bZ.htm?rc=10

(d SAP S/4HANA Differentiators — Real-time Analytics

BT Home v

Insights ()

39 416 =

O 0 |I... av |

» KPI monitoring on the Fiori Launchpad
» Display cards from one of your overview pages
» Customizable for user specific needs

In-app Analytics and ML

ED

+ Combine Analytics with transactional content in one

screen

+ Insight to action to prioritize based on facts

» Use drill-downs to determine transactional input
parameters

Smart Business KPI's and Cards

Standard EQ@ -

Overview Pages

Consolidated view on a certain domain, e.g. Sales
Information presented in analytical tables and charts
Take action in the same place or navigate to other apps
Save personal variants

Analyze and visualize data from multiple dimensions
Display pivot-table or chart or a combination
Save personal variants

ﬂg@iﬁ’b' n

Analytical List Page

Bus. Suit:

¢ ETF ses ontes rummment o

Standard -

[ S—— - s Ty S Crpiston K G e ot by ek Pty 5 e Ttk by W e k.

Sales Documents with (ssues sansars - e

Generic approach to mix analytical and transactional activities
Display table or chart or a combination

Take action directly in the same app or navigate to other apps
Save personal variants.

Stories

aaaaaaaa

Sotes veume Credt emas Canceiatcns Oren Delheies Ope orders

1,586.96 54.67 1,490.59 312,53 2,296.51

Sams Vel

Pre-defined dashboards based on SAP Analytics Cloud
Can be consumed directly SAP S/4HANA Cloud Fiori
Launchpad

Can be copied as a template and further adapted



(® SAP S/4HANA Differentiators — Fiori User Experience NF =

Intuitive user-centric UX approach allowing users to connect anywhere on any device, improve productivity and adopt
rapidly with built-in guidance and support

SAP Mobile Start New UX - Horizon Visual Theme Embedded guidance/ support

Hello Example Purchaser!

mmmmmmmmmm

Quick Tour Get Started

My Interests

L4
sang f0 :
Start 4}
s e Work Order : @
a My Apps
Ap)

2500 cur 5

ertin

INTERNAL — SAP and Customers Only 18



(® SAP S/4HANA Differentiators =
New and Updated Processes and Functionalities

Extended Warehouse Management

Bus Suite

éHAM

SAP ERP

Accelerated MRP (Live)

Central Procurement Advanced Available to Promise
Predictive MRP

Product Sourcing Direct Delivery Advanced Intercompany
Production Engineering and

Carbon Footprint in procurement Advanced Shipping and Receiving Operations (PEO) Condition Contract Management

Service Procurement Extended Service Parts Management Embedded Constraint-Based Solution Business
Planning (PPDS)

Supplier Evaluation Greenhouse Gas Emissions Sales Force Support
Supply-Creation Based

Catalog Buying Unified Package Builder Confirmation Sales Order Automation

Sourcing and

Procurement Supply Chain Manufacturing Sales

Finance R&D Asset Management Service Cross
Universal Journal Product Compliance Phase-Based Maintenance Process Service with Advanced Execution Key-User and Developer
Extensibility

Group Reporting Advanced Variant Configuration Work Packs In-House Repair with Advanced

Execution Responsibility Management
Central Finance Software Constraints Asset Performance Analysis

Item-Based Accounting in Service Enterprise Search
Multi-Bank Connectivity Change Record

Master Data Governance
Document and Reporting
Compliance Flexible Workflow

Financial Compliance Management Intelligent Scenario
INTERNAL — SAP and Customers Only Lifecycle Managemgnt



(39 Re-thought and re-architected from scratch — new SAP S/4HANA apps ElE =

Settlement Management for Sales and Purchasing Rebates
Advanced ATP
Product Compliance

Advanced Variant Configuration
Live MRP

Public 20



(6) Re-thought and re-architected from scratch — new SAP S/4HANA apps
Sales and Purchasing Rebate Management

Condition Contracts

Public

In Settlement Management, a condition
contract combines all information relevant to
an agreement for conditions requiring
subsequent settlement, the conditions for
calculating the settlement amount and for

posting accruals, and a settlement calendar for

scheduling partial and final settlements or for
delta accruals postings

Create condition contracts to enter rebate
agreements with rebate conditions and other
contractual data

Monitor the business volume related to
condition contracts

Post accruals with transactional documents or
for a delta accruals settlement in an
aggregated way

I

Bus Suite

< w Manage Condition Contracts - Sales Rebates ~ All v  Search Q

Standard’ - @ v

Condition Contract: External Identifier: Valid From: Valid To:

Search Q & Sltems sl (=L (=l @ [54)

Contract Type: Customer:

Activation Status:

Sales Organization:

B rvatrites )

v (=}

Y -_ =)
Condition Contracts (28) Create  ContractRelease ¥  SettlementLock ¥  More v = Gj & @ v

Condition Contr...  Contract Type Customer External Identifier Valid From Valid To  Activation Status
O 233 Sales Rebate - Multiple Customers (0S02) 23.05.2023 25.05.2023 Inactive
O 231 Sales Rebate - Multiple Customers (0S02) 23.05.2023 25.05.2023 Inactive
O < w Condition Contract v Al v  Search Q ® QA CH

Edit  Contract Release ¥  Settlementlock v  More v  Related Apps v [3 v

166
)
Customer Current Contract Value Open Accruals Amount Activation Status Settlement Lock Status Status
O | cCM Customer Multiple Adresses 3 (CCMCUSTMA3) 40,00 EUR 0,00 EUR Active Not Locked Released
@] ~ R
General Information v Status Settlement and Payment Terms v Document Flow
Search Q @ 1w @ . g7

08.10.2021 Partial Settlement =33 17

| Condition Contract (¢ Sales Rebate Goods...

1051
08.10.2021

A - Accountin;
ocuments Exis
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6, Re-thought and re-architected from scratch — new SAP S/4HANA apps

Product Compliance

- Available since release SAP S/4HANA 1809, introducing a new and
simplified data model

- Completely Fiori-based: dashboards and intuitive apps

- Comprehensive integration in order-to-cash and procure-to-pay
processes

- Regulation aspects (marketability, dangerous goods (DG), etc.)
implemented via new data model, with multiple versions

- Simple customer extensibility of regulation aspects

- Dangerous Goods Management: massively extended, pre-delivered
regulatory DG content, incl. graphics and phrases; automated DG data
maintenance

-  Safety Data Sheet (SDS) Management: automated triggering of SDS
shipment: in delivery processing and subsequent shipment for US and
EU

- Compliance checks:

« now in all relevant sales documents (quotations, sales orders,
sales contracts and outbound deliveries)

- now covering all check types: product marketability, dangerous
goods, and safety data sheet

Link to documentation

Public

< BETY Cuassity Packaged

Dangerous Good

P&9 WHO hygienic handrub(btle 12x700ml)

nnnnnnnn

nnnnnnn

M Domestic Transport Is Allowed

| Domestic Transport Is Restricted
Domestic Transport |s Forbidden
) Dangerous Goods Details
Classified As
UN Number

International Transport

Allowed

Aircraft Cargo

Aircraft Passenger Forbidden

Deep Water Allowed

—
—

’000?}000
= 1= B = = |

—
—



https://help.sap.com/docs/SAP_S4HANA_ON-PREMISE/35751be3d6ee423197492574e016a512/679a1d3744d34b43832da6890b9095c0.html?q=fiori&locale=en-US

6, Re-thought and re-architected from scratch — new SAP S/4HANA apps

Advanced Variant Configuration

- Completely new solution for modelling and
simulating configurable materials and
services

- Design for variability and build engineering
configurations

- Define variant models to support Configure,

Price and Quote needs that support omni-
channel commerce requirements

- Reduce time to market for new products
through highly efficient simulation of new
product variants and options

- Ensure data accuracy and consistency for

complex product configuration needs across

engineering, sales, manufacturing, service
and support.

Link to documentation

Public

< w Simulate Configuration Models v Apps v Search In: "Apps" Q

ADVC EBIKE Model

Configuration Status Sales Order Item: Date: Quantity Configuration Profile: Plant: BOM Application: Simulation Context:
400802/ 10 7.07.21 ADV(
Released

Bill of Material
Basic View' ~

1’6—“_ '3
HAN4
» o o @
Open VC Modeling Env.  Parameters (3 Reset €8 (D) L1
v
Model
Sport Bik
colour:
< v
usA us
- Te=)
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https://help.sap.com/docs/SAP_S4HANA_ON-PREMISE/36802406aebb4b96b1598246e1d316ee/76276945f5d24a119ff4aeaca6ded355.html?locale=en-US

Agenda

Moving the Business Suite functionalities into the new world — transition paths

Public
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Benefits for RISE customers

The RISE Migration and Modernization Program

SAP Business Al

Public
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New RISE migration and modernization program

Overview

Value proposition

Be innovation ready Manage Risks and have always on security

Get business outcomes and compliance by default

with a modern cloud ERP Reinforce the integrity of financial safeguards,

Take advantage of next gen technology and proactively counteract fraudulent activities

like Al and sustainability Make audit processes more efficient
New capabilities delivered every six months Always on monitoring against security breaches
ready to be deployed when you need them and cyber security attacks

What is it?

Simplify operations and scale

Extensions decoupled from the core with
cloud-compliant code, in app, or side-by-side

Get ERP operations, optimization and maintenance
as service in the hyperscaler of your choice
or your own data center

Leverage a single SLA covering the entire architecture

A cloud migration and modernization program with a self-guided digital experience and assisted service and tools, combined with customer incentives, and partners’ support to
help SAP ERP customers get to and thrive in the cloud. This EXPANDED cloud migration program for RISE with SAP features offerings tailored to each customer’s unique starting
point, its components are differentiated for ECC, S/4HANA and run with a clean core taking advantage of the latest innovations in RISE with SAP.

What is included?

Methodology Incentives
Comprehensive set of services and tools to guide Migration and adoption acceleration credits to
customers every step of the way, supported by a lower the cost and accelerate time to value

skilled partner ecosystem

Public

Innovation roadmap

Innovations delivered every six months and the
latest enhancements with Al and green ledger

26



Running Your Core Processes with RISE with SAP
Benefit from industry specific best-practices

Explore more industry innovations

40-70% improvement » Operate faster and deliver outcomes more quickly and at the best

= st e dlline E e cost to meet consumer expectations
g Yy + Deliver personalized products and outcomes

Consumer Products

Learn more
1-25% improved * Increase revenue by expanding your sustainable portfolio and
Utilities . . reaching new market opportunities
overall equipment effectiveness S FediEs A e R e
Learn more
. L 1-2% improvement  Build supply chain resiliency and deliver products as expected
Mill Products and Minin i i + Minimize environmental impact while delivering profitable growth
In asset maintenance cost
Learn more about Mill Products | Mining
-259, i
. . 1 .25 % reduction . + Drive efficiency and digitalization in clinical trials
Life Science In Inventory carrying cost « Increase revenue with new innovations and improved resilience
Learn more
o . » Support of omnichannel revenue growth with capabilities from e-
Retail 10-20% reduction commerce management to order orchestration

in revenue loss due to fulfilment issues + Resilient and lean order management that quickly and efficiently
delivers what customers want, where and when they want it

Learn more
Public 27


https://www.sap.com/industries/topics/innovations.html

Our business Al is embedded across the portfolio

Public

Cloud ERP

N\C ANTHROP\c 8WS @ cohere <databricks ®DataRobot Google Cloud

ALEPH ALPHA

Relevant | Reliable | Responsible

b Joule

A copilot that truly understands your business

Embedded Al capabilities

Supply chain Human capital Spend management | Customer relationship| Business Technology
management management & business network management Platform

Al foundation
on Business Technology Platform

Al ecosystem partnerships and investments

B Microsoft

28



Accelerating Al with RISE with SAP

Public:

What it takes to realize Al

Significant computational power

Agility for frequent updates as Al
models are continuously improving

Speed & flexible infrastructure to
quickly activate and deploy use cases

Challenges with
on-prem systems

Scaling systems to meet increased Al demand
and compute power is costly and time consuming

Significant resources and infrastructure required to
grow and maintain hardware & software systems

On-prem data silos and structures hinder the
effectiveness of Al, limiting effective data mining

29



We’ve done it successfully — RISE Customers

oL MLS 2% ® vuno 1 I

Die Glasfaser-Expert*innen Idestle VOdafO ne
OXG Glasfaser — MEE, Marks and Spencer Plc — . . Vodafone Group — EMEA N, Upfield Europe — EMEA N, Hilti Group — MEE, Deutsche Telekom — MEE,
Nestlé — MEE, Switzerland .
Germany EMEA N, UK UK Netherlands Switzerland Germany

N :
& Chandra Asri % lkvndrvl covestro) \/ NGAPLESION %, NORDMANN
‘_/-J an ra Srl . messe frankfu rt e Unsere Werte verbinden -
d
PT Chandra Asri Pacific Tbk Messe Frankfurt — MEE, Kvndrvl — MEE. German Covestro AG — MEE, AGAPLESION gemeinntitzige Nordmann Rassmann GmbH
— APJ, Indonesia Germany ynary ’ Y Germany AG — MEE, Germany - MEE, Germany
Landisi G *‘%
andis+éyr  COIES  AUSNet brf 2 3
y r Mb6lnlycke
KONE Corporation — EMEA Landis+Gyr AG — MEE, _ . AusNet Pty Ltd — APJ, _ . _ . MdlInlycke Health Care AB —
N, Finland Switzerland Coles Group — APJ, Australia Australia EMS S/A — LAC, Brazil BRF S.A. - LAC, Brazil EMEA N, Sweden

% ‘_ MRV ;ﬁéﬁz\ ‘mondi elringklinger) g Bekaert @nouz

H.E.RA.S.p.A.—EMEA S,
Italy

Smyths Toys Superstores —
EMEA N, UK

ElringKlinger AG — MEE, Bekaert NV — EMEA N, Interroll Management SA —

MRV - LAC, Brazil Germany Belgium MEE, Switzerland

Mondi AG — MEE, Austria
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PUBLIC | Studio SAP | 7T5684anUS (21/09) & 2021 SAP SE or an SAP affiliate company.

Accelerating Time to Value with Next-Generation ERP Using the

Challenges and Opportunities

+ Replace multiple disparate and antiquated ERP systems with a single, global platform and integrated
processes to help meet the needs of customers, suppliers, and stakeholders

+ Lay the foundations to meet the strategic imperative of improving operating margins and working
capital while achieving significant revenue growth

Why SAP

« Accelerated and guided path to SAP S/4HANA® through the RISE with SAP offering, leveraging
preparational, analytical, and enablement tools and services for an optimal transition

« Reduced cost and complexity in its IT landscape, connecting the SAP® Customer Experience portfolio,
SAP Integrated Business Planning for demand, and SAP S/4HANA Cloud, private edition, allowing the
business to grow revenue significantly without proportionally increasing costs

+ Comprehensive analytics capabilities using the SAP Analytics Cloud solution

+ Real-time insights through native integration of loT sensors on filters with SAP S/4HANA Cloud

Expected Value-Driven Results

+ Increased speed of digital transformation with SAP S/4HANA Cloud, private edition

+ Leveraged implementation best practices across strategic business priority areas

+ Established one version of the truth, with reporting for material master files, pricing modules, and
configuration, price, and quoting processes drawing on data from Intelligent ERP

« Enabled critical decision-making, gaining context to manufacturing data through dashboarding and
analytics capabilities

Featured Solutions and Services
RISE with SAP; SAP S/4HANA Cloud, private
edition; and SAP Customer Experience

Products and Services
Air filtration solution manufacturing

American Air Filter Industry
Company Inc. Industrial machinery

Louisville, Kentucky and components
www.aafintl.com

“Thanks to the RISE with SAP offering, we have
fast-tracked our way to becoming an intelligent
enterprise with customer-focused processes and
a

"

Bob Betts, Director, SAP Program, American Air Filter Company Inc.

One

Source of truth from an
integrated suite of cloud
solutions

Achieving

Speed, simplicity, and
flexibility across multiple
business operations and
customer channels

THE BEST RUN w



RISE with SAP S/4HANA: Customer Success Stories

Life

Science
Pfizer

Large Enterprise

80,000 Employees
Live

Consumer
Products

Nestle

Large Enterprise
275,000 Employees
Live

Cross

Industry

Robert Bosch

Large Enterprise
402,600 Employees
Live and Implementing

Engineering,
construction & op.
MAIRE

Large Enterprise
6,500+ Employees
Brownfield Approach

Automotive
Mahindra &
Mahindra

Large Enterprise
152,000 Employees

Chemicals

Ballance Agri-Nutrients
Ltd

Large Enterprise

1,200 Employees

70% Workload Reduction

Greenfield Approach

—~——

Sports &
Entertainment
Cirque de Soleil
Large Enterprise
4,000+ Employees
Live

Fashion

HANES Brands Inc.

Large Enterprise
51000+ Employees
Global operations
Live

High Tech

ADB SAFEGATE
Midmarket

1,200+ Employees

25+ Countries went live
Live

Consumer Products
Versuni

Large Enterprise

7000 Employees

Global customer presence
Live

Mill Products and
Mining

Ecobat

Large Enterprise
3,500 Employees

Lift & Shift Approach

Professional
Services

HCL Technology
Large Enterprise

176,500 Employees
15t RISE Partner in APJ

Public

*based on projects supported by SAP S/4HANA Regional Implementation Group
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Agenda

Moving the Business Suite functionalities into the new world — transition paths
Benefits for RISE customers
Customer success stories

Q&A
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Thank you.

Contact information:

Michael Deller
michael.deller@sap.com

Vinay V
vinay.v@sap.com

© 2024 SAP SE or an SAP affiliate company. All rights reserved. See Legal Notice on www.sap.com/legal-notice for use terms, disclaimers, disclosures, or restrictions related to this material.
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